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From the Chairman’s Desk < ||}

Welcome back to another new financial year and we
hope that the past year has been good for business and
you remain on course to achieve your goals.

At PLEXCONCIL, we have been aggressively working
towards promoting our first exhibition, PLEXCONNECT
2023, and now with just a little over 60 days to go, our
efforts are on full steam. As | write this note, 190 buy-
ers from 40+ countries across categories have already
registered for the RBSM. Our target is to invite 600
buyers and we have already been in constant contact
with Indian embassies and missions as well as MEA, etc
who have been keenly supporting us in bringing in the
buyers. We also had excellent opportunities to promote
PLEXCONNECT during our participation at KOPLAS Ko-
rea, COSMOPROF Italy and PLASTICO Brazil and have
received great response from buyers in these countries.
We are now expecting at least two buyer delegations
from Korea through KOIMA, a local association and
Indian Chamber of Commerce, Korea (ICCK) in addi-
tion to delegations from Bangladesh, Japan, and Israel.
Advanced stage discussions are on going with several
other nations and we are very optimistic about achiev-
ing our targets. We also have received active interest
from some of the Northern & Southern states for State
Pavilion participation and shall keep you posted on the
developments.

And now that we have all put the pressures of the year
end closing behind us, we urge all members to come
forward, book your stalls at PLEXCONNECT and ensure
that you are seen where it matters most! Our offices
and team are ready and waiting to assist you with any
queries that you may have in this regard.

At the time of going into publishing, we hope that the
new Foreign Trade Policy would have been announced.
The highly anticipated new FTP envisages laying down
the roadmap for achieving $2 trillion exports (goods and
services) by 2030. It would also focus on a number of
other new and emerging areas in trade, including focus
on e-commerce exports. And while in the past, the FTP
has been extended multiple times, in its new avatar, it
aims to infuse greater dynamism into especially MSME
exports. In this issue, we bring you an insight into a few
proposals/ recommendations that we have shared with
the Dept of Commerce to boost the MSME export seg-
ment.

We also bring you a new writer, Aditya Kashikar, who
is an international trade consultant and shares some
nuggets of information and advice on cross border trade
valuation, what it is and what is its importance, in this
issue of the magazine.

Meanwhile, exports for FY 22-23 are likely to be lower
than the last financial year. Many politico-economic con-
ditions prevailing globally including the lowered polymer
pricing have impacted exports this past year. However,
polymer prices are stabilizing, and we hope to see some
relief owing to the same in the months ahead. During
February 2023, India exported plastics worth USD 872
million, lower by 17.2% from USD 1,054 million in Feb-
ruary 2022. Cumulative value of plastics export during
April 2022 — February 2023 was USD 10,911 million as
against USD 12,169 million during the same period last
year, registering a decline of 10.3%.

In this issue of the magazine, we look at Argentina as
our focus destination. Latin America is a strategic mar-
ket with great export potential for Indian exports and we
continue to work towards making inroads into this re-
gion. We have also featured an article of building resil-
ience in your supply chains. The world as we knew was
entirely disrupted during the pandemic and no one was
prepared. Hence, going forward it is best that we build
business resilience in order to ensure that we are able
to tide over uncertainties and continue on our growth
path. All of this and our updates and news complete the
round up of our April edition.

Wish you all the best and on a parting note, we look
forward to your participation and support for PLEXCON-
NECT 2023!

Warm regards,

Hemant Minocha
Chairman




PLASTINDIA Reverse Buyer Seller Meet - February
1 -5, 2023, Pragati Maidan, New Delhi

The Council participated at the above event and suc-
cessfully organised the Reverse Buyer Seller Meet with
300 overseas Buyers from 30 different Countries partic-
ipated at the RBSM. With the efforts of the Delhi office,
Mrs. Mercy Epao, Joint Secretary, Ministry of MSME
visited the Council’s Promotional booth, Reverse Buy-
er Seller Meet conference Hall and interacted with the
foreign Buyers and exhibitors. Director, EP(CAP) and
Under Secretary EP(CAP) also visited the booth and
conference hall during the exhibition.

AMBIENTE 2023 Show - Germany | 3-7, February
2023

The PLEXCONCIL in its endeavor to promote the ex-
port of plastics products took part in AMBIENTE 2023,
a show dedicated to the houseware and consumer ware
being held after a gap of 3 years at the Messe Frankfurt,
Germany with 11 exhibitors.

Indian Pavillon:

The Indian pavilion had 10 Exhibitors displaying products
which included consumer and houseware appealing to
the European and Middle East markets. The exhibition
provided a great platform for first-time exhibitors at the
show to create awareness about Indian Products in Eu-
rope. The Indian Pavilion has made a footprint at the
show even though this was the first time the Plexconcil
had organized the Pavilion. 1 company (Tokyo Plastics)
was given a booth in Hall 9.1. India Pavilion was housed
in Hall 11.1 which was categorized for Global Sourcing
along with other international pavilions that were dis-
playing in products of the same segment.

The inputs received from the exhibitors had mixed views.
Some of them did real business through the buyers were
from mostly Middle Eastern countries rather than Eu-
rope. Though the India Pavilion is the corner of hall 11.1
(aisle G last aisle in the hall) buyers were visiting the
booths regularly even fixing meetings outside the halls.

) Council Activities - February 2023

The exhibitor's catalog was printed and distributed to
all the visitors at the show informing them about the
products. An infographic was posted on the Embassy of
India, Berlin, Germany social media handles to promote
the Pavilion amongst German buyers along with posting
on all the Plexconcil social media avenues.

PLEXCONNECT 2023 Promotions

Plexconnect 2023 was promoted effectively during the
show by the Council’s representative visiting potential
exhibitors/buyers and inviting them to visit the show.
The Council representative made a presentation during
the Interactive Meeting hosted by the Consulate Gener-
al, Frankfurt office on 3rd Feb 2023 at Hotel Kempinski
highlighting the salient features and requesting the Em-
bassy to support in bringing buyers from Germany to
visit India.

Key Discussions regarding Orientation programme
with EPC and other stakeholders on National Logis-
tics Policy - February 9, 2023 - Vanijya Bhawan, New
Delhi

The above meeting was chaired by the Commerce Sec-
retary on the above subject. The meeting was con-
ducted in view of the National Logistics Policy (NLP)
announced by the Hon’ble Prime Minister of India. The
meeting envisaged the vision of Gati Shakti scheme of
the Hon’ble Prime Minister of India. There was a pre-
sentation made by the Logistics Data Bank (LDB) which
defined the objective of the integration of the various
online platforms of Ministries. The common interface
which is called Unified Logistics Interface Platform
(ULIP) links the various Application Interface Protocols
(APIs) of the Ministries in real time tracking of the Ves-
sel transported from any single or multi-mode. The APIs
would also provide the details of the empty vessels to
the agencies to stop the shipping lines from charging
exorbitant prices which would subsequently prove piv-
otal in price regularisation. A very keen point highlighted
during the meeting was the non-storage of the data of
the exporters at the APl of ULIP to safeguard from data
breach and data mining. Various other salient features
were elaborated during the discussion which are avail-
able at the website: https//:www.goulip.in.



Council Activities - February 2023 < |l

The issue raised by Mr. Anuj Sharma was delay in clear-
ance of goods at the Customs especially the bulky con-
tainers even though the exporter/CHA might be Autho-
rised Economic Operator (AEO) to which the Commerce
Secretary opined that the same would be looked into
and after the operationalisation of the APl the same
would be taken care of as the online system would be
integrated. Mr. Anuj Sharma also raised the issue of
the poor infrastructure especially in the Northern Re-
gion and exorbitant charges at the POS and Terminal
charges which was keenly noted by the Commerce Sec-
retary. A very keen observation made by the LDB was the
non-cooperation of the Shipping Industry in exchanging
data which was taken care of by the Commerce Secre-
tary. Various other issues from other Councils were also
discussed during the meeting.

Mr. Subhash Srivastava, Senior Manager and Mr. Anuj
Sharma, Assistant Manager represented the Council at
the above meeting.

Visit to the Bawana Industrial Area, Bawana on Feb-
ruary 20, 2023

The Council Delhi office official visited the Bawana In-
dustrial Area which was very fruitful. They interacted
with the President and other Association officials who
were very receptive in the endeavour for the member-
ship and exhibitor recruitment for PLEXCONNECT 2023.

It was informed that there are around 16 Thousand dis-
crete plastic units which are enormous industrial units
located in and around Bawana, Tikri, Najafgarh,etc.
There is a vast geographical area that could be exploit-
ed and converted into the Plastic parks, clusters, SEZ
etc.

The Council officials informed them regarding the ben-
efits of the membership of the Council and also about
PLEXCONNECT 2023 and sought their help in promot-
ing the same amongst their members. They want a
creative in whatsapp for both as they have a group on
whatsapp wherein they will circulate the information
and based upon the feedback will organise a rally in the
units mentioned above which is a traditional method
practised in these units taking into consideration the
vast members turnout. They also suggested that post-
ers could be displayed at the various locations in these
units as a part of awareness campaign.

In view of the above, these units offer a great opportuni-
ty for membership amongst the Northern Region, taking
into account their vast potential both in terms of plastic
units and area.

Mr. Ashutosh Kumar, Regional Director (North), Mr. Anuj
Sharma, Assistant Manager & Mr. Ashok Kumar Shah,
Junior Assistant visited the Industrial Unit and met with
the officials.

Meeting with the Special Commissioner (Industries)
— Patparganj, New Delhi — February 24, 2023

The above meeting was chaired by Special Commis-
sioner (Industries) to discuss the modalities of the ex-
port competitiveness of Delhi & NCR Region.

A presentation was made by Invest India towards
upgradation of the manufacturers of the traders and
exporters of Delhi. The objective was to streamline the
One District One Product (ODOP) initiative of the Gov-
ernment of India. The Commissioner also stressed upon
the fact that the logistics policy of the Delhi Govern-
ment is under the preparatory note and would soon be
released shortly. He further stressed upon the Cluster
Development approach of the Delhi Government given
the vast area of Bawana, Narela, Tikri, Okhla industrial
area on the similar lines that of SEZ i.e. aiding the man-
ufacturing capacities, providing proper infrastructure,
enhancement of logistics support, availability of cheap
raw materials for enhancing production etc.

Invest India and Secretary Industries also mentioned
that in the past on the similar lines of Textiles they
have crafted the state-of-the-art Delhi Pavilion at the
Textile fair. Mr. Anuj Sharma briefed about the PLEX-
CONNECT Exhibition 2023 and asked about the neces-
sary financial support from Invest India and Delhi In-
dustries and they reverted to have a proposal to pursue
further regarding the possibility of state of art Delhi pa-
vilion.

Furthermore, Mr. Anuj Sharma had an interactive con-
versation with Commissioner (Industries) regarding the
products like plastic sheets, films, etc. which have a
large domestic presence especially in North Region. As
far as bottleneck are concerned, he stressed upon the
Port Parity issues resulting in decline in exports espe-
cially in Norther Region and reluctance of the exporting
community in environment friendly packaging, Poor In-
frastructure etc..

Mr. Anuj Sharma, Assistance Manager & Mr. Subhash
Srivastava, Senior Manager represented the Council at
the above meeting.

Meeting to resolve the issues regarding the GST and
pending claims under MEIS of the exporters

With the rigorous follow up at the Secretary level and
above various pending claims of the exporters were re-
solved pertaining to GST and MEIS and the invalidation
issues were also cleared.




VC to monitor export target 2022-23 for NEA Coun-
tries | 24th Feb 2023

VC meeting was held on 24.11.2023 under the chairman-
ship of Shri Anant Swarup, Joint Secretary, Department
of Commerce to discuss the Export target for the NEA
countries and also to analyse the achievement of tar-
gets till January 2023 and the Export targets for the FY
2023-24 was also deliberated upon during the meeting.

The meeting was attended by Mr. Sribash Dasmohapa-
tra, Executive Director and Mr. Ruban Hobday, Regional
Director-South.

RBSM | Plastindia & Plexconnect

The Council organised RBSM during Plastindia Exhibi-
tion 2023, New Delhi. About 300 buyers from over 33
countries attended the program. RD(East) actively in-
volved in the RBSM activities.

Interacting with the Foreign Buyers/Indian Mission
abroad for RBSM scheduled during PLEXCONNECT
2023. Also marketing the PLEXCONNECT event among
the Eastern Region Based plastics processors.

15th IPF BANGLADESH 2023 SHOW, Dhaka, Bangla-
desh, FEBRUARY 22-25, 2023, ICCB, DHAKA | South-
ern Region

The PLEXCONCIL in its endeavour to promote the ex-
port of plastics products took part in the 15th IPF Ban-
gladesh 2023 Show, Dhaka, Bangladesh with 10 exhib-
itors.

IPF, being one of the established trade fair in Bangla-
desh’s plastics, printing and packaging industry, pre-
sented a powerful extensive business contacts and
technical exchange among the parties associated with
the entire industrial chains. This year, the show has
gathered 542 world-class manufacturers from 21 coun-
tries and regions and occupied 742 booths to showcase
top-end technologies, including injection moulding ma-
chines, extrusion lines, blown moulding machines, cir-
cular loom, etc.,

Indian Pavilion:

The Plexconcil’s Indian pavilion had 10 Exhibitors dis-
playing products like Masterbatches, packaging, value
added products and Machineries related to Extrusion &
Injection Moulding. The exhibition provided a great plat-
form for the exhibitors at the show to gain more market
access for the Indian Products/Machineries in Bangla-
desh.

) Council Activities - February 2023
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The inputs received from the exhibitors had mixed
views. They felt that the show was more focussed on
Machineries compared to the value added plastic prod-
ucts. However, they felt that entering into the Bangla-
desh market is quite important considering the India’s
bilateral trade with the neighbouring country and also
the vast opportunities to be explored and to substitute
the Chinese market presence. Few inquiries have been
received and they felt that more homework to be done
to close on the deals.

Shri. Pratik D. Negi, First Secretary (Eco&Commerce),
the High Commission of India, Dhaka, Bangladesh visit-
ed the India Pavilion to interact with the exhibitors and
to understand the overview of the Plastic Industry in In-
dia.

The exhibitor’s catalogue was printed and distributed
along with Plexconnect 2023 show brochure to all the
visitors at the show informing about the products and
the companies who were exhibiting at the Indian Pavil-
ion.

Webinar

PLEXCONNECT- Webinar on “Budget 2023 - Analysis of
the Tax Proposals” with Lakshmikumaran & Sridharan
Attorneys (L&S) was held and over 50 participants par-
ticipated. Mr. P. Mohan, Panel Chairman - Plastic Pipes
& Fittings gave the welcome address during the webi-
nar.
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Cross-border Trade
Valuation

What is Cross-border Trade Valuation?

Before we dig into the Cross-border Trade Valu-
ation, first let us understand what ‘Valuation’ in
terms of international trade is. It simply means, de-
fining or arriving at the correct value of a good that
is going outside the country or coming in the coun-
try against the consideration of money or money’s
value. We have valuations for our plant, machinery,
or any other asset. Likewise, in international trade,
arriving at a correct valuation of goods is utmost
important. In a Utopian world, every commodity
should be traded in its arm’s length price. Meaning,
every commodity should be traded in its fair value.
A commodity has its own value based on its utility,
demand, and supply factors. Governments closely
monitor these values in a timely manner, because
there is a high chance of dumping of goods in a
certain market. Let us understand the significance
of a valuation with a classic example:

Interview <4 |l

Aditya Kashikar,

International Trade Counsutant

Couple of years back, there was excess production
of milk and milk related products in New Zealand
(The country is famously known for its dairy prod-
ucts). The country had already fulfilled its national
capacity. Then, New Zealand decided to export the
excess produced consumables to India at a much
cheaper rate than the rate that offered by the Indi-
an domestic milk producers. The export price was
even cheaper than New Zealand’s domestic selling
price. This resulted into Indian milk producers be-
ing unable to compete with the cheaper imported
milk products and started facing price related is-
sues resulting in Indian dairy industry facing ma-
jor issues like market exploitation. At that point,
the Indian government stepped in and imposed an
Anti-dumping duty on the milk products which are
imported from New Zealand into India. This result-
ed in imported milk products becoming expensive
again in the Indian market. That way, the govern-
ment protected the interest of Indian milk produc-
ers by imposing additional layer of duty on the im-
ported milk products.

Considering the above example, we see why Valua-
tion is one of the key components of the import-ex-
port activities. The word ‘Valuation’ is exclusively
defined in the Customs Act, 1962. According to the
act, Valuation means the transaction value of the
imported goods and exported goods; the price ac-
tually paid or payable for the goods when sold for
export to India for delivery at the time and place for
importation. In terms of export, this can be export-
ing form India for delivery at the time and place of
exportation.




) Interview

To define the valuation at arm’s length basis, the
buyer and the seller are not related and price is the
sole consideration for the sale subject to such oth-
er conditions. If we jot down the term ‘Valuation,’
then it can be any amount paid or payable for costs
and services, including commissions and broker-
age, engineering and design work, royalties and li-
cense fees, costs of transportation to the place of
importation or exportation, insurance, loading-un-
loading, and handling charges etc.

The Basic Customs Duty (BCD), an inseparable
part of global trade is derived from the valuation
itself. A percentage charged on transaction value
on ad-valorem basis leads us to the BCD of any
imported goods. This BCD is paid by the importer
at the time of clearance of goods for the home con-
sumption or for further exportation. Following are
the criteria for deciding ‘value’ for Customs Duty:

«  Price at which similar goods are sold

« Price for the delivery at the time and place for
importation or exportation

« Price should be sole considerations for sale or
offer for sale

* Price should be during International Trade

* Price should be on the arm’s length basis

Like | said before, Valuation is an inseparable part
of imported goods and exported goods, this is ex-
plained broadly in the following acts and rules:

Customs Act, 1962

The Customs Act was formulated in the year 1962
to prevent the illegal import and export of goods. All
imported goods are subject to duty to afford pro-
tection to domestic industries as well as to keep
the imports to a minimum in the interests of Indian
companies and to secure the exchange rate of the
Indian currency. The Customs Act of 1962 is the
most crucial Act that provides for the implementa-
tion and collection of duty on goods imported and

exported in the country. This Act also deals with
the Import and Export procedures, Prohibitions on
importation and exportation of goods, penalties,
offences etc.

One, who conducts international trade activities,
should understand this act, through which he / she
become aware of the basic provisions of interna-
tional trade, but also can use this act as a powerful
tool while making business decisions and setting
the price of a commodity.

Customs Tariff Act, 1975 (No. 51 of 1975)

This act has been aligned to a great extent with
Harmonized System of Nomenclature (HSN) devel-
oped by the World Customs Organization (WCO).
The Customs Tariff Act of 1975 contains two
schedules:

+ Schedule-1 gives the classification and rate of
duties for imports.

+ Schedule-2 gives classification and rated of
duties for exports.

In addition to these two schedules, the Customs
Tariff Act makes provisions for duties like addi-
tional duty (CVD), special duty, anti-dumping duty
and protective duties. This act is utmost important
for import-exporters to calculate the landing cost
of the traded goods. This act specifies the rate of
customs duty. The various types of customs duties
are:

Basic Customs Duty (BCD)

Integrated Goods and Services tax (IGST)
Goods and Services Tax Compensation Cess
Antidumping / Protective / Safeguard Duty /
Countervailing duty/ Special Additional Cus-
toms Duty (SAD)

« Social Welfare Surcharge (SWS)

+ Cesses

Customs Valuation (Determination of Value of
Exported Goods) Rules, 2007

The value of the export goods shall be based on the
transaction value of goods of like kind and quality
exported at or about the same time to other buy-
ers in the same destination country of importation
or in its another destination country of importation
adjusted. While determining the value of export
goods several factors are taking into consideration
like, commercial levels, quality levels, difference
in composition, quality, and design between the
goods to be assessed and the goods with which
they are being compared, difference in domestic



freight and insurance charges depending on the
place of exportation, etc.

Customs Valuation (Determination of Value of
Imported Goods) Rules, 2007

Here, the valuation is based on related party trans-
action and unrelated party transaction. Many
times, during the importation of goods, there are
high chances of dumping of goods into importing
country. This leads to imposition of various addi-
tional duties such as, Anti-Dumping Duty, Safe-
guard Duty, etc. To prevent the act of dumping, val-
uation attracts the special attention at the time of
importation of goods.

In today’s digitized era, Indian Customs is adopting
‘Faceless Assessment’ to conduct its regulatory
activities (E.g., clearance of goods). Importer-ex-
porters should also be aware of general aspects of
the valuation part like, how duties are imposed on
a particular good, why certain goods are exempted
from duties, what will be the landed cost of a par-
ticular commodity when it comes to the import, etc.
| hope this concise article will add value to your
knowledge and helps you to take your business de-
cisions more precisely.

If you have any questions or comments, please do
not hesitate to approach me!

Aditya Kashikar is the Founder of the consulting
firm, ‘Trade Winds Consulting’ with a demonstrat-
ed history of working in the international trade in-
dustry. Skilled in the German language, he is an
expert on topics such as Trade Compliance, Global
Market Advisory & Research, FTA Benchmarking
and provides high-quality consulting services in
the field of International Trade by sharing knowl-
edge expertise with exporter-importers. A trust-
ed name in the Foreign Trade industry, he works
extensively with large companies, SME units, and
individuals who are involved in export-import ac-
tivities. You may contact him on aditya.kashikar@
twconsulting.in
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India’s Foreign
Trade Strategy
2023

PLEXCONCIL'’S Proposal for FTP MSME Policy

The Foreign Trade Policy (2015-20), a set of guidelines
and instructions established by the DGFT in matters re-
lated to the import and export of goods in India, was
due to end on 31 March, 2021. However, the FTP has
been extended multiple times, first on account of the
Covid-19 pandemic and more recently, owing to “vola-
tile” global economic and geopolitical trends brought on
by the Ukraine war. The current policy (as on date of
publishing this magazine) was extended up to 31 March,
2023.

India is set to see the introduction of a new Foreign
Trade Policy (FTP) this year and the DGFT said it will
include focus on e-commerce, among other things. The
highly anticipated new FTP envisages laying down the
roadmap for achieving $2 trillion exports (goods and ser-
vices) by 2030. It would also focus on a number of oth-
er new and emerging areas in trade, including focus on
e-commerce exports. The focus will be on involvement
of states and districts, greater onboarding of MSMEs
in exports and greater role to be played by (diplomatic)
missions abroad in trade promotion.

Policy < I

MSME for Exports recognizes the role played by the
MSMEs in India’s socio-economic growth, it values the
contribution made by MSMEs to the country’s GDP and
Exports. MSMEs are at the forefront and prime focus for
the Government as they account for 45% of all industrial
output, 45% of all exports and 30% of India’s GDP. They
are also one of the biggest employment generators.

There will be an inclusion of policy “Efforts to handhold
the MSMEs” in the fourth chapter of the Department of
Commerce Foreign Trade Strategy 2023. This is a new
initiative undertaken to build financial capabilities and
further recommendations to reduce the barriers and in-
crease MSME involvement and competitiveness in in-
ternational trade.

Suggestions and feedback were invited from various
stakeholders by the DoC in this regard and as the
apex body representing plastics exporters of India,
Plexconcil submitted as follows:

A. Credit Linked Capital Subsidy Scheme (CLCSS)
for Technology Upgradation: As per the Scheme busi-
nesses can receive up to a 15% subsidy on eligible ma-
chinery investment under the CLCSS (up to a maximum
of Rs. 1 crore).

Reforms suggested by PLEXCONCIL: 1. Scheme
should include all the machineries/ parts of machineries
included in the Plastic Industry in addition to Recycling
Plastic Machinery/Plastic Moulded/ Extruded Products
and Parts/ Components. 2. Presently MSMEs from gen-
eral category are not able to avail this subsidy. Hence,
we request government to activate the scheme for all
MSME categories.
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Outcome: As MSMEs in the industrial sector rely heavily
on technology and they need to invest in machinery and
equipment to meet global and national standards, with
suggested reforms in the scheme being implemented,
MSMEs will be able to upgrade their technology with
the capital subsidy by investing in the new equipment
and technology upgrades which are otherwise expen-
sive which in turn will enable them to compete in global
market.

SsuUBS I Oy

B. Interest Equalization Scheme on Pre and Post
Shipment Rupee Export Credit: Revised interest
equalisation rates under the Scheme will now be 3 per
cent for MSME manufacturer exporters exporting under
any HS lines, and 2 per cent for manufacturer exporters
and merchant exporters exporting under 410 HS lines
(after excluding 6 HS lines pertaining to Telecom Sector
as mentioned above).

Reforms suggested by PLEXCONCIL: Increase the In-
terest equalization rates from 3% to previous rates of
5% for Manufacturer exporters and from 2% to 3% for
merchant exporters for all HS lines of Plastic Industry

Outcome: This will help MSME exporters of our plastic
industry to export their products with lesser investment
of financial resources.

C. Entrepreneurial and Managerial Development of
SMEs through Incubators: Financial assistance for
setting up of Business Incubators.

Reforms suggested by PLEXCONCIL: Council requests
to provide initial funding with cap of Rs.1 Cr in business
setup which comprises of training, infrastructure and
other amenities required for business.

Outcome: The scheme will provide early-stage funding
to nurture innovative business ideas which will encour-
age more MSMEs to explore in businesses.

D. Financial assistance/grants in organizing and par-
ticipation of Domestic/International events:

1. Domestic Exhibitions: PLEXCONCIL proposes to

* Increase the cap of Exhibition grants and financial
assistance to INR 2 lacs for Domestic exhibitions
which is given to MSMEs.

* Increase in the cap for number of participants avail-
ing the Exhibition participation benefits.

+  MSME’s must be able to avail Exhibition grants from
both Centre and State for one particular exhibition.
In order to incorporate maximum MSMEs to avail
exhibition grant benefits, provision should be made
such that if a maximum cap has been reached in
number of participants applying for the grants at
Centre level for one particular exhibition, then the
MSMEs who are eligible for grants and were not
able to apply for that exhibition should be allowed
to participate and avail the grants from State level
and vice versa.

2. International Exhibitions/BSMs/Conferences:

+  Medium category MSMEs should also be included in
international exhibitions.

« Increase in the cap for number of participants avail-
ing the Exhibition participation benefits.

Outcome: This will be a great support for our MSME
exporters for showcasing their products and will help
them in tapping new prospective buyers.

3. Seminars /Workshops /Awareness Sessions:

«  Government should provide financial grants (INR
Rs.50000/- per seminar/workshop/awareness ses-
sion with Cap of 20 activities per year in addition
for conducting such events) to EPC’s for organiz-
ing Seminars /Workshops /Awareness Sessions to
create awareness about the various government
schemes.



Outcome: This will encourage EPCs to conduct more
MSME seminars which in turn will create more aware-
ness among the MSMEs about various government
schemes and export benefits thus encouraging them for
exports

E. Technology and Quality Upgradation Support to
MSMEs: The scheme encourages MSMEs to adopt and
use energy efficient technologies (EETs) in manufactur-
ing units. Financial support of 25%-75% to MSMEs for
various expenses of auditing, certification, licensing and
forming MSME clusters.

Reforms suggested by PLEXCONCIL: In addition to
the existing benefits Council requests to provide finan-
cial support/green incentives to MSMEs in Recycling
plastics and eco-friendly processes/product manufac-
turing.

Green Incentives: Below Green Incentives proposed by
PLEXCONCIL should be implemented for MSME'’s

i. Environmental Infrastructure Facilities (such as
ETPs, Waste Management Projects, Units manufac-
turing Biodegradable products etc.): One-time capital
subsidy up to 50% of the cost of projects subject to a
ceiling of Rs. 10cr. per project.

ii. Zero Liquid Discharge: Enterprises practicing at
least 50% waste recovery through Zero Liquid Discharge
should be provided upto 50% capital subsidy on cost of
relevant equipment upto Rs 1 cr.

iii. Air Pollution Control Measures: One-time capital
subsidy up to 50% of the cost of projects subject to a
ceiling of Rs. 1 cr. per project.

iv. Water Measures: 50% cost of equipment subject to
a max of Rs. 10 lakhs.

v. Captive Renewable Energy Generation: 100% elec-
tricity duty exemption for 10 years etc.

Policy < I

vi. Energy Efficiency Measures:
fee waiver for industries.

Upto 50% consent

vii. Other Emerging Green Technology Areas: The
Government shall decide the appropriate incentive on a
case-to-case basis.

Outcome: This kind of support will not only help our
industry to be eco friendly & non hazardous to environ-
ment but also MSMEs will get the much needed finan-
cial support.

F. Training & Skilling Incentive: PLEXCONCIL trains
and guide MSME's to enter into foreign markets through
its training programs.

Reforms suggested by PLEXCONCIL: Government
should reimburse the fee incurred by the participants/
MSMEs enrolling for such training programs. Programs
in collaboration with government bodies should be
funded.

Outcome: This would be applicable for all EPCs and
other training/skilling programs which would encourage
more MSME’s to enter exports.

G. Lean Manufacturing Competitiveness Scheme
(LMCS): This scheme provided financial assistance for
smaller clusters of 6-10 members.

Reforms suggested by PLEXCONCIL: This Scheme is
presently inactive. Council requests for reactivation of
this scheme.

Outcome: Implementation of this scheme will allow
small groups of MSMEs to avail the scheme benefits
due to which they will be more innovative and competi-
tive with below mentioned benefits to MSME's.

. Reducing waste;

« Increasing productivity;

+ Introducing innovative practices for improving over-
all competitiveness;

* Inculcating good management systems; and

* Imbibing a culture of continuous improvement.



H. Expansion of Negative list in EPCG Scheme

EPCG Scheme is a very Beneficial Export Promotion
Scheme through which Capital Goods required for Ex-
port Production is allowed Duty Free. The objective of
the EPCG Scheme is to facilitate import of capital goods
for producing quality goods and services and enhance
India’s manufacturing competitiveness.

As per Para 5.01 of Foreign Trade Policy, EPCG Scheme
allows import of capital goods (except those specified
in negative list in Appendix 5 F) for pre-production, pro-
duction and post-production at zero customs duty.

In the forthcoming Foreign Trade Policy there are possi-
bility of expansion of Negative list (Appendix 5F) in or-
der to promote the domestic manufacturer of India. The
products which are manufactured substantially in India
and which can be procured only against ARO or Invali-
dation will be incorporated in the negative list of EPCG
Scheme. This will give strength to the Indian Domestic
industry under “Make in India” umbrella.
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D) Countryscape

ARGENTINA

Economic overview

Argentina is located in South America sharing land bor-
ders with Bolivia, Brazil, Chile, Paraguay, and Uruguay.
It has an area of 2.78 million square kilometres and a
population of 46.3 million. Argentina — the third-largest
economy in Latin America and a member of the G20 —
benefits from abundant natural resources in agriculture,
mining and energy; an efficient agricultural sector with
a focus on exports; and a highly educated population.
Despite high inflation and the current drought situation,
Argentina is an attractive export destination.

As of March 14, 2023, S&P’s rating for Argentina is
CCC+ (Negative); Moody’s rating stands at Ca (Stable);
and Fitch has a reported rating of CCC- (NA).

Argentinais a founding member of the MERCOSUR trad-
ing bloc which comprises Brazil, Paraguay, Uruguay, and
Argentina. As a result of its MERCOSUR membership,
Argentina enjoys superior market access to countries in
Southern African Customs Union (Botswana, Lesotho,

Economic indicators

Nominal GDP USD Billion
Nominal GDP per capita usD
Real GDP growth %
Total population Million
Average inflation %
Total merchandise exports USD Billion
Total merchandise imports USD Billion

Namibia, South Africa, Eswatini), and few others namely
Egypt, Israel, and India.
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Source: IMF, TradeMap



Argentina also benefits from its membership of ALADI,
the largest Latin American integration group comprising
Bolivia, Brazil, Chile, Colombia, Cuba, Ecuador, Mexico,
Panama, Paraguay, Peru, Uruguay, and Venezuela.

Jaykumar Nair, Vice President — Commercial,
Garware Hi-Tech Films Limited

LAC is an important emerging destination for
Indian plastics exports. How can exporters tap
market potential in the region?

The best way is having a comprehensive under-
standing of the market by collecting updated infor-
mation with the major players. Argentina specifical-
ly is a dynamic market and trends change quickly.
Having a local resource, preferably from Argentina
helps in more accurate information.

What are the emerging opportunities for Indian
exporters in Argentina?

Argentina is a market which needs specialized
products like PET, window films and PPF from oth-
er countries. They have a good industrial asset for
production of vehicles and automobile parts, con-
struction components, electrical components, tex-
tile, besides mining and agriculture which is the
main business of the country. All these segments
have a good demand for our products as they don t
produce these and hence an opportunity for export-
ers.

What are the challenges faced by exporters to
Argentina/ LAC?

Currently the government is imposing severe re-
striction on dollar remittance abroad as a mecha-
nism to try to reduce the exit of dollars from the
country. These restrictions make difficult to do busi-
ness with Argentina as the government continues to
impose longer period to process the payments. The
higher inflation is also a challenge to handle as the
internal prices change quickly and the local curren-
cy is constantly losing its value.

How is the overall ease of doing business in the
region/ country?

The environment is complex in terms of taxes and
financial conditions. There are some requirements
to export to Argentina where it is advised to have
a local expert to assure you comply with all the re-
quirements from the government and your products
have a proper price in the market.
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Trade overview

India and Argentina engaged in bilateral trade worth
USD 5.3 billion in 2022. During the year, India’s exports
to Argentina were valued at USD 1.2 billion while India’s
imports from Argentina were valued at USD 4.1 billion.

The major items of export (2-digit HS) from India to Ar-
gentina are automotive diesel fuel (USD 302 million),
miscellaneous chemical products including herbicides
(USD 147 million), motor vehicles (USD 135 million), or-
ganic chemicals (USD 109 million) and machinery and
mechanical appliances (USD 89 million). Likewise, ma-
jor items of export (2-digit HS) from Argentina to India
are soya bean and sunflower oil (USD 3.5 billion), other
unV\grought forms of non-monetary gold (USD 224 mil-
lion).

For products that come under the purview of PLEXCON-
CIL, the trade is in favour of India with exports of USD
45 million to Argentina and a trade surplus of USD 44
million. The major items of export to Argentina being:

+  Plastic raw materials (49.4%)
+  Plastic sheets and films (19.5%), and
+  Medical items of plastics (12.3%)

Argentina’s annual plastics imports are valued at USD
4.29 billion approx. Its plastic imports are largely catered
to, by Brazil (23.1%), China (22.7%) and United States of
America (16.3%). However, India holds a good standing
in Argentina’s imports for products such as FIBC, woven
sacks & tarpaulin with a market share of 5.6%.
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Export potential for India

Our internal research indicates that India’s export of PLEXCONCIL member products to Argentina has the potential
to grow by USD 3.3 billion. Details of product panels and their export potential to Argentina is provided below:

Product panel Argentina’s Argentina’s India’s export | Export potential
P import from India | import from world to world for India
USD Million USD Million USD Million
Plastic raw materials 22.3 2,064.0 332’67 1,375.0
Plastic films and sheets 8.8 577.0 1,943.0 499.8
Consumer & houseware products 3.6 588.6 1,624.8 490.5
Medical items of plastics 7.9 285.6 1,040.7 277.6
Packaging items - flexible, rigid 0.7 126.9 648.6 126.2
Plastic pipes & fittings 0.2 142.6 304.8 87.1
Floorcoveringg leathercloth & 0.2 36.0 778.0 63.1
laminates
Writing instruments & stationery 0.8 37.9 260.9 37.2
FIBC, Woyen sacks, Woven fab- 1.9 45.0 1517.6 331
rics, Tarpaulin

Source: TradeMap, Plexconcil Research

-
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HDPE prices were up by Rs 4,000 per MT in February 2023 after rising
Rs 4,000 per MT in January 2023. Prices had declined by Rs 1,000 per
MT in December 2022.

In February 2023, HDPE prices were up by Rs 2,000 per MT in the first
week of the month and by Rs 2,000 per MT in later.
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LLDPE prices increased by Rs 3,000 per MT in February 2023 after a
rise of Rs 4,000 per MT in January 2023 and a decline of Rs 2,000 per
MT in December 2022.

In February 2023, LLDPE prices were raised by Rs 2,000 per MT in the
first week of the month and by Rs 1,000 per MT later.

Low Density Polyethylene(LDPE)

$

»

Dec-22

Jan-23

LDPE prices inched up Rs 1,000 per MT in February 2023 after an
increase of 3,000 per MT in January 2023. Prices had declined by Rs
2,500 per MT in December 2022.

In February 2023, LDPE prices were increased by Rs 1,000 per MT
in the first week of the month and thereafter no changes were an-
nounced.

Polypropylene (PP)
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Feb-23

PP prices increased by Rs 3,500 per MT in February 2023. Prices were
up by Rs 4,500 per MT in January 2023 and Rs 3,000 per MT in De-
cember 2022.

In February 2023, PP prices were up by Rs 2,000 per MT in the in the
first week of the month and by Rs 1,500 per MT later.

Polyvinyl Chloride

(PVC)
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Jan-23t

Feb-23

PVC prices remained unchanged in February 2023 after an increase of
Rs 2,000 per MT in January 2023 and Rs 14,000 per MT in December
2022.

In February 2023, PVC prices did not witness any change and re-
mained almost the same throughout the month.

Source: Industry, Plexconcil Research
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I ) Export Performance

Export Performance — February 2023

TREND IN OVERALL EXPORTS

India reported merchandise exports of USD 33.9 billion in February 2023, down by 8.8% from USD 37.2 billion in
February 2022. Cumulative value of merchandise exports during April 2022 — February 2023 was USD 405.9 billion
as against USD 377.4 billion during the same period last year, reflecting a growth of 7.6%.

Exhibit 1: Trend in overall merchandise exports from India

(USD Billion)
377.4 405.9
37.2 339
Feb-22 Feb-23 Apr21-Feb22 Apr22-Feb23
Source: Ministry of Commerce & Industry, Government of India

TREND IN PLASTICS EXPORT

During February 2023, India exported plastics worth USD 872 million, lower by 17.2% from USD 1,054 million in
February 2022. Cumulative value of plastics export during April 2022 — February 2023 was USD 10,911 million as
against USD 12,169 million during the same period last year, registering a decline of 10.3%.
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Exhibit 2: Trend in plastics export by India

(USD Million)

12,169
10,911

1,054
872

Feb-22 Feb-23 Apr21-Feb22 Apr22-Feb23

Source: Ministry of Commerce & Industry, Government of India

PLASTICS EXPORT, BY PANEL

In February 2023, most of the product panels, namely, Plastic raw materials; FIBC, woven sacks, woven fabrics, &
tarpaulin; Plastic films & sheets; Floorcoverings, leathercloth & laminates; Packaging items - flexible, rigid; Cord-
age, fishnets & monofilaments; Consumer & houseware products; FRP & Composites; and Plastic pipes & fittings
reported lower exports.

However, product panels like; Writing instruments & stationery; Medical items of plastics; Human hair & related
products and Miscellaneous products reported a positive growth in exports.

Exhibit 3: Panel-wise % growth in plastics export by India

Growth | Apr 21- Feb-22 | Apr 22- Feb-23 Growth

Consumer & house- 70.4 65.7 -6.6% 736.0 680.9 -7.5%
ware products
Cordage, fishnets & 25.6 19.2 -25.1% 249.3 247.2 -0.8%
monofilaments
FIBC, woven sacks, 133.4 95.7 -28.2% 1,543.1 1,294.7 -16.1%
woven fabrics, &
tarpaulin
Floorcoverings, 55.8 47.2 -15.4% 570.3 522.6 -8.4%
leathercloth & lam-
inates
FRP & Composites 39.7 35.7 -9.9% 412.5 387.2 -6.1%
Human hair & relat- 32.7 58.9 +79.9% 724.4 608.0 -16.1%
ed products
Medical items of 38.4 40.0 +4.1% 376.8 448.6 +19.1%
plastics
Miscellaneous prod- 70.0 78.1 +11.5% 793.5 942.8 +18.8%
ucts & items nes
Packaging items - 51.4 43.5 -15.4% 562.8 572.8 +1.8%
flexible, rigid
Plastic films & 169.8 133.8 -21.2% 1,845.6 1,663.5 -9.9%
sheets
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Plastic pipes & 23.8 21.5 -9.8% 259.7 267.0 +2.8%
fittings
Plastic raw mate- 323.7 211.8 -34.6% 3,901.7 3,033.9 -22.2%
rials
Writing instruments 19.1 21.1 +10.9% 193.6 241.9 +25.0%
& stationery
1,053.6 872.2 -17.2% 12,169.3 10,911.2 -10.3%

Source: Ministry of Commerce & Industry, Government of India

Export of Consumer & houseware products declined by 6.6% in February 2023 on account of lower sales of Ta-
bleware and kitchenware of plastics (HS code 392410); Other household articles of plastics (392490); Hand bags
and shopping bags of plastics (420222); Jewellery box and similar box of plastics (420232); and Other switches of
plastics (85365020). Exports of Toys of plastics (95030030) has also been showing a significant decline since May
2022 due to change in the HS code of Toys of plastics resulting in failure to capture the correct value of its exports
from India.

Cordage, fishnets & monofilaments exports were lower by 25.1% in February 2023 due to a decline in sales of
Other binder or baler twine of polyethylene or polypropylene (560749); and Made up fishing nets (560811).

In case of FIBC, woven sacks, woven fabrics, & tarpaulin, exports in February 2023 fell by 28.2% as Indian
exporters reported a decline in sales of Sacks and bags of plastics (39232990); and Flexible intermediate bulk
containers (630532). Exports of Flexible intermediate bulk containers from India have hit a thirty-month low in
February 2023. Indian exporters have also mentioned about a decline in price realisations for these products in the
international market.

Export of Floor coverings, leather cloth & laminates declined by 15.4% during February 2023 on account of
lower sales of PVC floor coverings (391810); Decorative laminates (482390); and Other textile fabrics of plastics
(59039090). Indian exporters have mentioned about removal of Generalized System of Preferences (GSP) in the
EU since January 2023.

Export of FRP & Composites was down by 9.9% due to lower sales of Articles of plastics and articles of other ma-
terials of heading 3901 to 3914, n.e.s (39269099).

Export of Human hair & related products increased by 79.9% due to higher sales of Human hair unworked (050100)
and Human hair, dressed, thinned, bleached or otherwise worked (67030010). The high growth rate achieved in
February 2023 is an effect of low base of export in February 2022. It may be noted that export of Human hair
unworked was placed under restricted category by the Directorate General of Foreign Trade in the last week of
January 2022.

Export of Medical items of plastics witnessed an increase of 4.1% in February 2023 due to higher sales of Spec-
tacle lenses of polymers (900150) from India to France, United Arab Emirates and the United States of America.

Export of Miscellaneous products & items nes increased by 11.5% in February 2023 due to higher sales of Optical
fibres, optical fibres bundles and cables (30011000).

Packaging items - flexible, rigid export declined by 15.4% on lower sales of Sacks and bags of polymers of eth-
ylene (392321), and Other articles for the conveyance or packaging of goods of plastics (39239090).

Plastic films & sheets export were lower by 21.2% in February 2023 due to a slide in sales of Self-adhesive sheets
and films of plastics (391910); Rigid and flexible sheets of polymers of propylene (392020); Flexible sheets and
films of polyethylene terephthalate (39206220) and Flexible & metallised sheets and films of plastics (39219094);
and Flexible & laminated sheets and films of plastics (39219096). Apparently, plastic films & sheets manufacturers
in India have slashed production amid sluggish global demand and high inventory.
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Export of Plastic pipes & fittings contracted by 9.8% due to poor sales of Other rigid tubes of polyethylene
(39172110); Other tubes and pipes (391731, 391732).

Plastics raw materials export was lower by 34.6% in February 2023 due to a decline in sales of Linear low-density
polyethylene (39014010); Polypropylene (390210); and Polyethylene terephthalate (390761, 390769) from India.

Export of Writing instruments & stationery witnessed an increase of 10.9% in February 2023 due to higher sales
of Ball point pens of plastics (960810). This product segment has been doing qui

Exhibit 4: Details of % change seen in top 50 items of export

Description Apr 21- Feb-22 | Apr 22- Feb-23 | Growth
. [(UsDMm) [ (USDMn)
63053200 Flexible intermediate bulk containers 915.1 792.6 -13.4%
39076190 Polyethylene terephthalate: Other primary form 713.9 553.7 -22.4%
39021000 Polypropylene, in primary forms 620.9 327.3 -47.3%
67030010 Human hair, dressed, thinned, bleached or otherwise 549.8 445.6 -18.9%
